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REAL ESTATE REVIEW

be the delicious remnants of an open can of Coca-
Cola. The taste of the liquid was exceedingly un-
pleasant; the lawyer for the other side had deposited
a lit cigarette in the can.

I searched everywhere for someone to blame for
my misfortune. Certainly it must be my wife's fault.
No, it must be Walter's. Why not my secretary?
The bookkeeper?

No, there was nobody I could blame.
There was only one step left to take. For several

years now we've represented the Psychiatrists and
Psychologists International Congress (PyPIC), the
renowned and prestigious group of psychotherapists.
During this period, I've worked hand in hand with
the founder and President of PyPIC, Dr. Hermann
Dreykopf. Although neither PyPIC nor Dreykopf
can be said to have been a conscientious bill payer
over the years, Dreykopf has been handy each time
a real estate client has had severe depression, meno-
pausal symptoms, or a nervous breakdown. Fearing
that my anxiety would get out of hand, I decided to
take the plunge myself and undertake psychotherapy
with Dreykopf.

I called him at 8:05 A.M. the next morning.
Dreykopf took my call despite the early hour.

Dr. Dreykopf: How are you this morning?
I: That's what I wanted to call you about. In

fact I had to call you. I'm overwhelmed with anx-
iety. I'm unusually hostile. I .. .

Dr. Dreykopf: But I paid your last bill just yes-
terday. Your check is in the mail.

I: No, Doctor Dreykopf. I didn't call you to get
you to pay for my services. I called you to engage
your services.

Dr. Dreykopf: Ah that's different. When do you
want an appointment? I can see you next Tuesday
at 3:30 P.M., next Thursday at 8:00 P.M. or next
Friday at 9:50 P.M.

I: Doctor, I can't wait that long. You can't be
that busy.

Dr. Dreykopf: Well, let me check my calendar
again. I may have had a cancellation. Oh yes.
Isn't that a fortunate coincidence? I'll see you at
8:30 A.M.

I wasted no time. After a hectic taxicab ride and
running one block, I arrived at Dreykopf's office at
8:29 A.M. I expected him to be waiting for me.
But I was now the patient, and he was the profes-
sional. Hence, he was late. He appeared at 8:45.
He was composed and jolly—a marked improve-
ment over his demeanor when he came to me for
legal advice and was concerned about his money.

He allowed me to decide whether I was going to
do my grumbling sitting up or lying down. I was so
anxious to grumble, that a standing or kneeling posi-
tion would also have been acceptable.

I started off telling him how I suffered because of
my choice of shoes yesterday morning. He looked
carefully at my shoes and did all he could to avoid
laughing. He finally commented, "one black and
one brown, hmmm!"

Then I complained about my wife, my children
and Walter Gumbinger. He took notes and said
nothing.

I: I have another problem. Yes, yes, it's terrible.
I get so much anxiety from it.

Dr. Dreykopf: What is it that gives you so much
trouble?

I: It's complicated. Very complicated, Drey-
kopf. So is life. Life is ..

Dr. Dreykopf: Forget about what life is. I want
to hear your feelings.

I: The deals trouble me. Here's one. I'm nego-
tiating an employment contract with an architect;
and, at the same time, I'm writing an article for the
REAL ESTATE REVIEW on architectural employment
contracts.

Dr. Dreykopf: So what's so bad about that?
I: You should only know.
Dr. Dreykopf: Why should I know?
I: I didn't mean that literally. I'll tell you about

the deal. You remember Luciano Tremolo, don't
you? He calls himself the world's greatest tenor ..

Dr. Dreykopf: Sure, I remember him. He owes
me $5,000. In fact, I introduced him to you.

I: $XLMV?!!!
He's building a house. But before he can build a

house, he must have an architect. He won't choose
any old architect. Not him. He's got to have a
design by the world's most fashionable architect,
H. Donald Cummerbund. Now Cummerbund has
so much business and makes so much money that
he can't be pushed around like normal architects.
He has hired the world's most fashionable law firm,
Erisa, Milltown, Stonehead & Grumble. And who,
there, is assigned to negotiate that contract with me
but J. Chapman Erisa, himself.

Dr. Dreykopf: Look, how'd you like to sue that
sweet-voiced, fat-tummied bastard for $5,000. If
he can afford Erisa's fees, he can afford to pay his
psychotherapist.

I (ignoring him) : So I invite Erisa to my office
to talk turkey. He doesn't want to come. He wants
me to go to his office. I refuse. So we lose about






















